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A FEW DAYS TO THINK

. ith BIGGER

Our annual team offsite took us to Chicago in June of this
I I l e an year for a few days of planning, learning and plenty of
good food and great company.

This quarter, I’m thrilled to introduce our newsletter. If
we’ve chatted before, you may have heard me talk
about my office balcony overlooking our courtyard. The
courtyard has been flourishing lately, thanks entirely to
Brooke and Lee for keeping the plants alive.

One of the highlights of my day is making a new friend in our courtyard. His name is
Edgar, after Edgar Allan Pee Crow, of course, and he’s a local New Orleanian who
regularly visits my balcony in search of peanuts. Edgar and | have an understanding.
He knows that I’ll put peanuts in the fern planters for him each day... although, if
we’re being honest, he’s likely the one who trained me.

Since Edgar started visiting, I’'ve become quite the birder. I’ve learned that a group
of crows is called a “murder” and that crows are remarkably smart and can identify
people — something to keep in mind before you shoo one away. Like people, crows
are very social beings. Crows gather information and share it with their murder to
stay safe and adapt, and that's not so different from the financial planning work we
do. We share our knowledge and insights to help you navigate whatever comes your
way.

As summer winds down, it’s a natural time to touch base. Just as Edgar and his
fellow crows are preparing for what comes next, it’s a good time to take stock of
your own financial picture. Whether it’s reviewing retirement contributions,
updating beneficiaries, exploring tax planning opportunities, or simply checking in
on goals that may have shifted since our discussions in January, small conversations
today can make a meaningful difference tomorrow.

One thing I've learned from watching Edgar is that consistency matters. He shows
up each day absolutely convinced that another peanut is waiting for him, and over
time, that simple routine has built a relationship. Financial success is often built the
same way. It’s the steady habits and regular check-ins that make a long-term impact.

Woven in with sessions on technology, planning and
team strategy, we made time to share ideas that
challenged our thinking and are worth discussing as a
group. We also continued one of our favorite traditions:
team book reports, where a few team members choose a

As the year moves along and life stays busy, take a moment to reconnect with your
goals. We’re always happy to be part of those conversations. And if a crow happens
to catch your eye, | hope you’ll think of Edgar and smile.

= ' s book to read and bring the most interesting ideas and
‘ n takeaways back to share. And of course, we had to fitin a
il Cubs game.

We came home with fresh ideas, a few new perspectives
and plenty to put into practice for our clients.
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Every year around Labor Day, the lifeguard
stands come down. The water on the second
Monday of September is the same
temperature as it was on the first. The waves
are the same height. The sandbar hasn't
moved. Nothing about the ocean changed —
what changed is what happens if something goes wrong. Most people

Patrick Kungl, CFA
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keep swimming. The sensible ones just don't go out as far.

Conditions this summer have been fine. The economy has been steady,
with jobless claims near multi-decade lows, both major surveys of
business activity still expanding, and business investment holding up.
Solid, though not spectacular, which is roughly the range markets
prefer. Risk currently runs in both directions: soft data raises the
growth concerns you would expect, while strong data revives inflation
concerns and pushes yields higher instead.

And the calendar ahead isn't an easy one. Midterm elections arrive in
November, and in past midterm years both policy uncertainty and
actual market volatility have tended to build through the late summer

INVESTMENT JUNGLE

and stay elevated until the votes are counted. Investors have
historically raised cash going in and put it back to work afterward.
What's notable this time is how calm the water looks. Measures of
expected volatility spent the start of the summer near six-month lows,
even as the signals underneath them pointed higher. A market priced
for perfection, on a flat sea, heading into a choppy season, is when you
get the floaties out — not because you can't swim, but because there's
nobody in the chair.

We’re starting to see the change of current. Market leadership has
quietly shifted away from Al-related technology and toward defensive
sectors, energy, and steadier businesses. Everyone is still swimming,
just at a different part of the beach. So we trimmed into strength
rather than adding to it and leaned toward dividends and companies
that pay you while you wait. We applied the same thinking to bonds.
Long maturities now yield north of 5%, which is tempting, but a longer
maturity mostly buys more sensitivity to whatever rates do next. We
would rather collect most of that yield without most of that exposure.
We are still in the water. We are just not swimming out to the sandbar
with nobody in the chair.
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Some of the most meaningful financial decisions don't feel very big when we make
them. Opening an account for a new grandchild. Setting aside a little from each
birthday. Helping a teenager put their first summer-job earnings to work. Individually,
these can seem like small gestures. Given enough time, though, they can become a
meaningful head start.

This year brought a new option into that conversation: Trump Accounts, a new type of
retirement account for children. For eligible U.S. citizen children born from 2025
through 2028, the federal government will make a one-time $1,000 contribution when
the required election is made. And around here, we're generally not in the habit of
turning down free money.

It’s no secret that we love our animals around HHG,
and many of you may remember Gus, Lee’s beloved
what you hope the money will eventually do, a 529 plan, custodial Roth IRA, UTMA or dog.

UGMA account, or another savings vehicle may be a better fit. Each comes with
different rules around taxes, access, control and how the money can ultimately be
used.

That said, where the next dollar goes deserves a little more thought. Depending on

For those who don’t know his story, Gus left a pretty
permanent mark on New Orleans, quite literally. His
statue still keeps watch at West End Park and has
Like many planning decisions, there isn’t one account that is best for every family. The  become a bit of a local curiosity.
better place to start is with the goal. Are you saving for education? Retirement? A
future opportunity you can’t quite define yet? A small, thoughtful decision today can
give a child or grandchild more choices down the road. For a closer look at each
account, peek at our gquick reference guide. If this is something you’ve been thinking

about, we’re happy to help you sort through the options.

Gus is such a legend that a recent NOLA.com article
took a closer look at Gus and the story behind the
familiar statue.

Read the article on nola.com here.
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